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Leading stakeholders from across the regional business community 
attending the Here to Stay: MEA Business & MEA Finance Resilience 
and Leadership Forum 2026 will discuss how strengthening 
performance, resilience, and adaptability can create new opportunities 
for organisations that adapt quickly and build stronger foundations 
for the future.

Leadership, Resilience 
and Business Opportunities



Overview
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The Here to Stay: MEA Business & MEA Finance Resilience and 
Leadership Forum brings together senior decision-makers from 
across multiple industries for a focused discussion on leadership, 
resilience, and long-term business sustainability.

The forum is designed to address real-world challenges facing 
organisations today, with practical, solution-driven insights 
rather than theory. It reflects the current business environment 
and the need for companies to adapt, strengthen operations, 
and position themselves for long-term growth.
The event brings together a wide regional business community, 
including leaders from business ownership, government, 
industry, technology, logistics, professional services, and 
investment communities.

Through a series of focused panel discussions, the forum will 
explore key areas including leadership, operational resilience, 
innovation, and business adaptation in a changing environment.
This forum is designed for organisations that are committed to long-
term success and actively shaping the future of their industries.

More than 200 regional banking and 
business leaders with a format that aims 
to bring and engage the entire spectrum 
of interested parties including bankers, 
business owners, entrepreneurs, 
investors, technology businesses, 
fintechs and other stakeholders from 
along the value chain.



OVERVIEW More than 300 regional banking and
business leaders with a format that
aims to bring and engage the entire
spectrum of interested parties
including bankers, business owners,
entrepreneurs, investors, technology
businesses, fintechs and other
stakeholders from along the value
chain.

While sincere efforts and much energy is being devoted to
encourage, nurture and assist entrepreneurs and SMEs across our
region, there is still a lot more than can and must be done to meet
the true potential that a highly performing and diverse SME
ecosystem can bring.
 
In terms of our region, there has probably never been a better
moment in history to put our efforts into assisting the functioning
and aspirations of SMEs and startups. Economically, the GCC is
firing on all cylinders and in many ways is the envy of more
established economic regions. Governments and regulators are
attuned to the needs of SMEs, building frameworks and enacting
laws to encourage small business growth and investment. Banks
and financial institutions are limbering up to become more flexible
and accommodating of the needs of SMEs and fintechs, and
technology providers are applying their knowledge and
imaginations in ever new ways to make the financial working
necessities of startups and small businesses easier to satisfy.
 
However, there is still more to be done to edge nearer to meeting
the potential that SMEs can bring to regional economies, and we
must not fail to act accordingly during this most opportune moment
in time.
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Solid engagement opportunities with senior 
decision-makers to present solutions to today’s 
key business, operational, and leadership 
challenges across multiple industries.

Exposure to a wide regional business community, 
with brand visibility across networking areas, 
panel discussions, and interactive forum sessions, 
including keynote presentations.

Opportunities to be recognised as a leading 
organisation supporting resilience, innovation, 
and long-term growth across the regional 
business landscape.

senior leaders from 
across the regional 

business community, 
including business owners, 

entrepreneurs, investors, 
technology companies, 

and regulators

 thought leaders, 
innovators, and market 

makers

in-depth and interactive 
sessions focused on 

resilience, leadership, and 
business growth in the 

region

4200

20+ 5hours
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What to expect Why participate

of structured peer 
interaction and high-value 
networking opportunities

BE AN EVENT PARTNER
We can offer a wide range of options for sponsors 
depending on your needs, level of engagement and 
the branding presence and impact you want to 
achieve during the event.

INDIVIDUAL EVENT PACKAGES
In addition to our existing packages, we can sit with 
you to develop a bespoke sponsorship package to 
provide targeted exposure and engagement before, 
during and continuing beyond the event.



Media Partner

Leading stakeholders from across the regional SME world
attending the 2026 MEA Finance, SME Business and Finance
Summit will debate what still needs to be put into place to meet
the potential of our region's small and medium sized enterprises,
and define the opportunities that can and will arise for banks,
fintechs and technology suppliers as these gaps are filled.

SME Financing - Gaps and Opportunities

23 APRIL 2026
RITZ-CARLTON JBR 

DUBAI, UAE
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Provisional Agenda

1:30 - 2:30 Registration & Networking

2:30 - 2:40 Welcome Address

2:40 - 3:20 PANEL 1: The SME and 
Startup Journey - Funding, 
technology, insurance and 
successful scaling

 Accessing the Right Funding:
� How startups and SMEs can 

secure the bank support or 
investment needed to grow.

 Technology:
� How to select the optimal 

technology for your specific 
needs and to help with scaling.

 Got it Covered:
� How to correctly define your 

insurance needs to ensure the best 
tailored and cost effective cover.

 The Business Support Ecosystem:
� How financial partners and 

free zones help small business 
owners move to the next level.

 Managing Cash and Capital:
� Practical ways to maintain 

financial stability during 
uncertain market conditions.

3:20 - 3:30 Presentation

3:30 - 4:10 PANEL 2: Smart Operations 
– Technology, Efficiency & 
Security

 Doing More with Less:
� Using digital tools and AI to 

reduce costs and increase 
output.

 Protecting Your Business:
� Practical steps to safeguard 

company data and keep digital 
assets safe.

 Maintaining Competitive Edge:
� Why staying up to date with 

technology is essential for 
long-term success.

 Adapting to Change:
� How technology enables your 

team to stay productive even 
when external factors change

4:10 - 4:40 COFFEE BREAK

4:40 - 5:20 PANEL 3: Trade, 
Infrastructure & 
Operational Strength 

� Ensuring Operational 
Continuity:

� Managing supply chains and 
logistics to ensure goods and 
services reach customers 
without delay.

� Investing in Long-Term 
Growth:

� The importance of developing 
physical assets such as offices, 
warehouses, and production 
facilities for continued success.

 Building a Strong Foundation:
� How to create a business 

structure that can handle 
market shocks.

� Strength through 
Partnerships:

� How large, established 
companies can work with 
smaller firms to keep the local 
economy strong.

5:20 - 6:00 PANEL 4: Leadership, Talent 
& Market Confidence

� Leading Through Uncertainty:
� How to maintain focus, 

motivation, and direction 
during challenging periods.

� Attracting and Retaining 
Talent:

� Why talented staff want to 
work for companies that show 
a long-term commitment to 
the region.

� The “Bounce Back” Mindset:
� Why the UAE has always come 

out stronger from past crises 
such as 2008 and COVID-19.

� Creating a Positive Culture:
� Building a workplace where 

employees feel secure, 
engaged, and motivated to 
help the business thrive.

6:00 - 6:10 Closing Remarks/ End of Forum



WHY SPONSOR? 

Meet Existing & Potential Clients
Use Booth Space to invite and host

your existing and potential clients and
reinforce your brand in the market 

Build Brand Trust & Confidence
Be present in front of your potential
clients and build trust and confidence in
your brand 

Conference SessionsShowcase Product or Service
Use your exhibition space to launch

new product/service or demonstrate
your technology & service 

Generate High Quality Leads
Leverage your physical presence to
meet face to face with prequalified
audience to generate high quality
leads

Unlock Growth Opportunities
Exclusive orientation and meeting

support to help your brand advance
through beneficial collaborations

Industry Feedback
Gain valuable input and feedback

from your target industry

Save Time and Resources
SSave your valuable time 
and resources and realise 
multiple sales and 
marketing goals

Engage your target audience 
by presenting thought 
leadership and participating 
through panels
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OVERVIEW More than 300 regional banking and
business leaders with a format that
aims to bring and engage the entire
spectrum of interested parties
including bankers, business owners,
entrepreneurs, investors, technology
businesses, fintechs and other
stakeholders from along the value
chain.

While sincere efforts and much energy is being devoted to
encourage, nurture and assist entrepreneurs and SMEs across our
region, there is still a lot more than can and must be done to meet
the true potential that a highly performing and diverse SME
ecosystem can bring.
 
In terms of our region, there has probably never been a better
moment in history to put our efforts into assisting the functioning
and aspirations of SMEs and startups. Economically, the GCC is
firing on all cylinders and in many ways is the envy of more
established economic regions. Governments and regulators are
attuned to the needs of SMEs, building frameworks and enacting
laws to encourage small business growth and investment. Banks
and financial institutions are limbering up to become more flexible
and accommodating of the needs of SMEs and fintechs, and
technology providers are applying their knowledge and
imaginations in ever new ways to make the financial working
necessities of startups and small businesses easier to satisfy.
 
However, there is still more to be done to edge nearer to meeting
the potential that SMEs can bring to regional economies, and we
must not fail to act accordingly during this most opportune moment
in time.
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LANYARDLUNCHPLATINUM SILVERGOLDBENEFITS

Exclusive to one company

Opportunity to provide

Welcome Note

Interview of Senior

Representative

Access to all sessions

BADGE EXHIBITOR

Standalone Presentation

Panel Member in

Discussions

Exhibition Space (3x2 sqm)

Advert in Event Booklet

Logo on website with

hyperlink

Logo on all Marketing

Collateral

Branding on Post Event

Report

COST (USD) 25,000 20,000 15,000 10,000 10,000 10,000 7,500
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Benefits
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MEA Business Awards



Media Partner

Leading stakeholders from across the regional SME world
attending the 2026 MEA Finance, SME Business and Finance
Summit will debate what still needs to be put into place to meet
the potential of our region's small and medium sized enterprises,
and define the opportunities that can and will arise for banks,
fintechs and technology suppliers as these gaps are filled.

SME Financing - Gaps and Opportunities
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Contact us

Nap Estampador
Group Commercial Director

E: nap.estampador@mea-finance.com M: +971 50 1005488

Editorial  contact:  editorial@mea-finance.com

For other queries: info@mea-finance.com

Dubai office: PO Box 487177 Dubai, United Arab Emirates


